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How Life Sciences Consulting Company

Generates 1,000+ Qualified Leads with Targeted

Linkedin Campaign & Email Marketing

v:Project Overview

Obijective:

Expand business development by generating
qualified leads and streamlining email outreach
through SharpSpring CRM.

Initial Status:

The company aimed to increase visibility and
attract new clients through a LinkedIn lead
generation campaign, utilizing SharpSpring
CRM for lead management and automated
outreach.

v-Execution

Lead Generation & Email Marketing:

A targeted LinkedIn lead generation
campaign was launched and integrated
with SharpSpring CRM to drive lead
acquisition and automate email outreach.
Focus was placed on defining the target
audience, refining messaging, and setting
clear KPIs. Biweekly meetings ensured
continued optimization and alignment.

Strategies Implemented:

o Linkedin Campaign: A focused LinkedIn
campaign targeted qualified prospects,
with SharpSpring CRM integration allowing
for efficient lead tracking and management.

o Biweekly Meetings: Regular biweekly
reviews of KPIs ensured that strategies
remained optimized based on ongoing
performance data.

v Results

@’ 1,000+ Qualified Leads: The campaign

resulted in over 1,000 qualified leads,
significantly expanding the client’s pool
of prospects.

Ongoing Engagement: SharpSpring’s email
marketing tools facilitated consistent
engagement with leads, improving
conversion rates.

(@ Optimized Communication: Biweekly

meetings kept the campaign aligned
with goals and enhanced communication,
ensuring smooth execution.

Client Satisfaction: The company reported
high satisfaction with both the outcomes and
the continued support provided throughout
the campaign.

v-Testimonials

"Communication has always been
clear and effective.”

— Natalia Mujica, Director of Marketing,
Life Sciences Consulting Company

v-Contact Us

Learn how Cleartail Marketing can help
you drive growth and optimize
your operations.

Get A Free Consultation

Cleartail Marketing | www.cleartailmarketing.com



